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Anotanisa. HasBHi xoHUenuii moao ¢opMyBaHHS KOMIUIEKCY MAPKETUHTY MiJIPHEMCTBA X0Y €
JOCTaTHBO IOCTIKEHUMH, MpoTe MoauQikaiis BeaeHHS Oi3HeCy, PO3BUTOK PUHKY EJIEKTPOHHOI
KOMepiii Ta 3MIHH TOBEHIHKH CIIOKMBAYiB 3yMOBJIIOIOTH HEOOXITHICTH YTOYHEHHS, IMMOMAJIBIINX
JIOCTIDKEHb JTAHOTO TOHATTS, 30KpeMa amamnTarlii g0 ymoB mudposizarii 6i3Hecy. BakmuBum
ACIIEKTOM CBOTOJICHHSI € 3POCTaHHs BEIEHHs MiANPUEMHHUITBA Yy COLIaTbHUX Mepexkax, 0coOJIMBO
Majioro 0i3Hecy. OHIalH AiSIbHICTh TAKHUX MiAMPUEMCTB Ma€ MEBHI 0COOIMBOCTI, AKiI 3HAUHOKO MipOIO
BIUIMBAIOTh HA pO3POOKY I1X KOMIUIEKCY MapKeTWHry. ToMy METOI CTaTTi € JOCHIJIKeHHS
ocobnuBocTell (HhOpMYBaHHS KOMIUIEKCY MApKETHHTY Ui MaluX HiANPUEMCTB y COLIaJIBHUX
Mepexax. Y Impoueci AOCHiIKEHHS BUKOPUCTAHO TaKi METOAM SIK aHaji3, CMHTE3, CHCTeMaTHU3allis,
MOPIBHSAHHSA, I1HAYKII, HAeAyKilii, aOcTpakTHoO-ioriuHuii Ta rpadiunuii. Hasegeno miaxomau
BITYM3HSHMX HAYKOBLIB 1O BH3HAYCHHS CYTHOCTI KOMIUIEKCY MAapKETHHTY, Ha OCHOBI SKHX
c(OpMOBAaHO BH3HAYEHHS KOMIUIEKCY MApKETHHTY CyO0’€KTa MiANPHEMHHULIBKOT IisUIBHOCTI B
colianpbHUX Mepekax. [IpoaHaaizoBaHO €BONIOIIMHUN PO3BUTOK HAMITOMYJISPHIIIMX KOHIEIIIIH 111010
(hopMyBaHHS KOMIUIEKCY MAapKETHHIY MiJIINPUEMCTBA, aHAJI3 CYTHOCTI SIKUX JO3BOJIMB BHILIATH
OCHOBHI Kareropii (MpOAyKTOBa MOJITHKA, I[IHOBAa TMOJITHKA, MOJITHKAa PO3MOAUTY Ta MOJITHKA
NPOCYBaHHS), BUOKPEMHUTH Ta TIOPIBHATH 3 OCHOBHI KOHIEMIil Ui (OpMyBaHHS KOMILICKCY
MapKETUHTY Cy0’€KTa MiAMPUEMHUIBKOL JisTIBHOCTI B COIIMEpexax, a came: «4P», «4C» ta «SIVAy.
IMoeaHaHHS 1IMX KOHIEMINA B YMOBaX MapKETHHTY B3a€MOJIii Ta KOMYHIKallii, & TAaKOX BU3HAUCHUH
B3a€MOBIUIMB iXHIX EJIEMEHTIB, 3YMOBIIOE 00 ’€HAHHS «KOMIUIEKCY BHPOOHHKA» Ta «KOMILICKCY
CHOXKHMBaya». BCTaHOBIEHO XapakTepUCTUKH LU(GPOBOTO CIOXKUBAua B COIIAbHUX Mepexax,
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0co0IMBOCTI BeAeHHs Oi3HeCy MaluX MiATNPHEMCTB Ha Wil miatdopmi, sSKi NpsMO BIUIMBAIOTH HA
(dopMyBaHHS 1X KOMIUIEKCY MapKETHHTY. 3alIPOIIOHOBAHO CXEMY KOMIUIEKCY IH(POBOr0 MapKETHHTY
B COIMepekax Il Majoro 0i3Hecy, HaBEJACHO €TaIld IMPoIecy WOoro po3poOku. BusHaueHo, mo s
(hopMyBaHHS KOMIUIEKCY MapKETHHTY Cy0’€KTa MiANMPHEMHHULBKOT AiSUTBHOCTI B COLIATBHUX MEpexax
HEOOXITHO BUKOPUCTOBYBATH IMOETHAHHS ACKITHPKOX KOHIICHIIiH, OCKITBPKHA CaMOCTIHHO JKOJHA 3 HHUX
HE € BHYEPITHOIO Ta IIOBHOIIIHHOIO IJIS IOCSTHEHHS IIUIEH MisUTBHOCTI B Cy4YaCHHX yMOBax
TpaHcdopmaii Ta aipkuTaiizamii 06i3necy. IlpakTHuHa WiHHICTD pe3ybTATIB AOCHIKEHHS MOJISTAE Y
TOMY, 110 BOHM BH3HA4YalOTb OCHOBHI €JIEMEHTH, Ha SKi TMOBHHHI 3BEPHYTH yBary CyO €KTH HpHU
BEJICHHI JTISUIBHOCTI Y COLIIAJIBHUX MEPEKax.

KarwuoBi cioBa: KoMIulekc MapKeTHHTY, IH(POBUI MapKEeTHHT, MAapKETHHT y COIIAJIbHUX
Mepekax, KOHLenii (opMyBaHHS KOMILIEKCY MAPKETHHTY.
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Abstract. The existing concepts for the formation of the marketing complex of the enterprise
are well researched, but the modification of business, the development of the e-commerce market and
changes in consumer behavior necessitate clarification, further research on this concept, including
adaptation to business digitalization. An important aspect of today is the growth of entrepreneurship in
social networks, especially small businesses. The online activity of such enterprises has certain
features that significantly influence the development of their marketing mix. Therefore, the aim of the
article is to study the peculiarities of the formation of a marketing complex for small businesses in
social networks. In the process of writing such methods as analysis, synthesis, systematization,
comparison, induction, deduction, abstract-logical and graphic were used. The approaches of domestic
scientists to the definition of the essence of the marketing complex are given, on the basis of which the
definition of the marketing complex of the subject of entrepreneurial activity in social networks is
formed. The evolutionary development of the most popular concepts for the formation of the
marketing complex of the enterprise is analyzed, the analysis of which allowed to identify the main
categories (product policy, pricing policy, distribution policy and promotion policy) namely: “4P”,
“4C” and “SIVA”. The combination of these concepts in the context of marketing interaction and
communication, as well as a certain interaction of their elements, leads to the union of “roducer
complex” and “consumer complex”. The characteristics of the digital consumer in social networks, the
features of doing business of small businesses on this platform, which directly affect the formation of
their marketing mix. The scheme of a complex of digital marketing in social networks for small
business is offered, stages of process of its development are resulted. It is determined that in order to
form a complex of marketing of a business entity in social networks it is necessary to use a
combination of several concepts, as none of them is exhaustive and complete to achieve the goals of
modern business transformation and digitalization. The practical value of the results of the study is
that they determine the main elements that should be taken into account by the subjects when
conducting activities in social networks.

Key words: marketing complex, digital marketing, social media marketing, marketing mix
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concepts.

Beryn. B enmoxy unumgposizauii Ta TpaHchopmamii OGizHecy B OHJIalH-CEpeIOBHILE
OJIHUM 3 TOJIOBHUX TPEHAIB LHU(PPOBOrO CHOKHBAHHA € 30UIBIICHHS BUKOPUCTAHHS
COLIIAIbHUX MEpEX SIK 13 CTOPOHU CIIOKMBAYiB, TAaK i3 CTOPOHU MPUCYTHOCTI KOMIIaHiH.
besnepedno, Ha 1110 TEHACHITII0 3HAYHUM YMHOM BIUTHHYJA manaemis y 2020 p., cipuynHeHa
COVID-19. V 3Biti Deloitte “2021 Global Marketing Trends” Bka3zaHo, 1o 4epe3 MaHACMIO
67% MANPUEMCTB MIJBHINWINA TPHUCYTHICTh Y COIIAJIBHUX MeEpexax s B3aeMOJIl 3
kiieaTamu [11].

Jnst mocsrHEHHS N MIsUTBHOCTI MIANMPUEMCTBA HEOOXiTHO (GOpMyBaTH KOMILIEKC
MapkeTuHry. Moaudikariisi yMoB BeJIeHHs O13HECY, pO3BUTOK PHHKY €JIEKTPOHHOI KOMepIlii, a
TaKOXX 3MIHU TIOBEHIHKHA CIIO)KMBAYiB CHPUYMHIIA EBOJIOMII0 KOHIEMIIH KOMIUICKCY
MapkeTuHry. IleprmmMu BueHUMH, SIKI MpaIlOBAIM HaX po3poOKaMu iiei «MapKeTHHIOBOTO
Mmikcy» € JIxk. Kammiton, H. bopmen Tta J[kx. Makkapri. Takox IOCTITHHKaMU Ta
OCHOBOITOJIOKHUKaMH OibIocTi Bitomux koHuenuiid € b. bymc, JIx. bitnep, b. JlorepGops,
Jx. Iler, P. Cicomia, T. Maxpora, A. Hlpomnuik, Y.C. Jle, [.E. lynsn, O. Otnakah.
[MuTaHHA KOMIUIEKCY MapKETHHTY BHBUAIM Ta OMHCYBAJIM M Taki BITYM3HSIHI HAYKOBII, SK
JILA. Mopo3, H.I. YUyxpaii, .JI. PemernikoBa, I'.O. Jlopomenko, FO.€. IleTpyns Ta iH.

Bapto 3a3HaunTH, 1110 HE3BAa)KAI0YM Ha JETAJIbHUNA OMUC KOMIUJIEKCY MAPKETHUHTY, HOro
CYTHICTh MOTpeOy€e YTOYHEHb Ta MOJAIBIINX JOCTiIKEeHb, 30KpeMa HeoOXilHa iX ajanTarris
no ymoB mudposizamii 6i3necy. O. Otnakan cpopmyBana konuemniito «2P + 2C + 3Sy», ska
NMpU3HAYCHA I €JICKTPOHHOTO MAapKETHHTY, IMPOTE HE MOBHOK MipOIO MPUCTOCOBAHA IS
BEJICHHS I AMPUEMHUIIBKOT TISUTBHOCTI Y COIIMEPEkKax, B TOMY YHCII JJIsl MaJIoro Oi3HeCy.

IMocranoBka 3aBaaHHs. MeTow 1€l CTaTrTi € JOCHIIKEHHS OCOOIMBOCTEH
dbopMyBaHHS KOMIUIEKCY MAapKETHHTY I Majoro Oi3Hecy y collialbHuX Mepexax. Jlms
JOCATHEHHSI METH B TPOIECI HANMCAHHS CTATTI BUKOPUCTAHO PsJ 3araJbHOHAYKOBUX Ta
CreliaIbHUX METOJIB JOCTIHKEHHS. 3a JOMOMOTOI0 TaKUX TEOPETUYHUX METOIB K aHANI3,
CHHTE3, CHCTEMaTu3alis 3’5ICOBAaHO EBOJIOIIMHMNA PO3BUTOK KOHIEMIII MapKeTHHTY,
MIPOAHAIII30BAHO MPOOJIEMATUKY 3aCTOCYBaHHS 3arajbHOBIIOMUX KOHIEMIIN JIsT KOMILJIEKCY
MapKeTHHTY B COILIAbHUX Mepekax. MeToau TMOpiBHSAHHS, IHAYKIIT Ta AeTyKIil
BUKOPUCTAHO Il (OpMyBaHHS €TamiB MPOIECYy PO3POOKH KOMIUIEKCY MapKETHHTY B
COLIIAIbHUX MEpekax y pamMKax MaJoro MmianpueMHHUITBA. ['padiuyHuii METO] 3aCTOCOBAHO
JUTsl BU3HAYEHHSI B3a€MOBIUIMBY KOHIIEMIIIN KOMIUIEKCY MapKeTHHTY Ta c(pOPMOBAHOI CXEMHU
KOMIUIEKCY MAapKETHUHTY Y coIMepexax. AOCTpaKTHO-JIOTIYHUNA METOJ BUKOPHUCTAHO st
TEOPETUYHUX y3araibHEHb Ta (POPMyBaHHS BUCHOBKIB.

Pe3yabTtaTn. PO3BUTOK Ta BUKOpUCTaHHA LU(GPOBUX TEXHOJIOTIH BIUIMBAE SIK Ha
CMOXKMBAYiB, Tak 1 Ha KoMmaHii. [{ludpoBe cnoxrBaHHS MPUHOCUTH KOPUCTh YCIM YYaCHHKaM
PUHKY 3a paxyHOK €KOHOMii dYacy, MEepCOHaJi30BaHOi B3aeMOJii, 3MEHILIEHHS BHUTpaT,
OTICPAaTUBHOTO YXBaJICHHS MOTPIOHKX PillIeHb, €PEKTUBHOTO BUKOPUCTAHHS PECYPCIB.

BpaxoBytoun 3MiHy HH(DpPOBOrO CHOXUBAaHHS, a CaMe€ 3pPOCTaHHS BUKOPHCTAHHS
COIIAIbHUX MEPEK, KOMIMaHii BCE dacTime OoOMparoTh e KaHal I MOYaTKy BEACHHS
HiANPUEMHUIIBKOT TiSUIBHOCTI 3 MOJANBLIMM PO3BUTKOM Hampsimy digital (mapkermuieiicu,
JICHIHT, 1HTEpHET-Mara3uH Ta 1H.) Ta IEPCIEKTHBOIO BUXOMYy B OQUIaifH CepeIOoBHINE 3
MEBHUMU JOCATHCHHSIMH.

Jnst 3abe3meueHHsT pe3yJIbTaTUBHOCTI Ta MPOMYKTUBHOCTI Oi3HECY B CoOIMEpexax
HEOOXIZTHO pO3pOOJISITH CTpATerito, sSKa OXOIUTIOE BaXJIMBHHA €JIEMEHT — KOMILIEKC
MapKETHHTY.

VY miteparypi BimoOpakeHO pi3HI MIiAXOAM OO0 BHU3HAYEHHS CYTHOCTI KOMILJIEKCY
MapKeTuHry (Taodm. 1).
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Tabnuys

ITinxoau HayKOBIIB 10 BU3HAYECHHS CYTHOCTI KOMILJIEKCY MADKETHHTY

Table
Approaches of scientists to determine the essence of the marketing complex
ABTOD Buznauenus
1 2

A.D. ITaBieHko,
I.JI. PemretnikoBa
[6, c. 57]

Kommiekc MapketnHry — 1e Habip KOHTPOJIHOBAaHUX IHCTPYMCHTIB
MapKeTUHTY, 10 iX (ipMa BUKOPUCTOBYE B TPArHEHHI BUKIUKATH
Oa’kaHy BIIMOBIIHY PEAKITIIO 3 OOKY IIJILOBOTO PUHKY.

B.M. Marsienko, | Kommiekc MapketuHry — 1e Hallp KOHTPOJBOBAHUX 3MIHHHUX
JLK. XynskoBa (bakTopiB, sAKi dipMa MOKEe BUKOPUCTATH ISl BIUIMBY HA TOMHUT CBOTO
[5, c. 36] TOBapYy.

I'.O0. Jopomenko | Komruiekc  mapketunry — 1me  30amaHcoBaHa — KOMOiHAIis
[ 3] KOHTPOJIbOBAHMX  €JIEMEHTIB  MAapKETHUHTYy, SKI  MAMPUEMCTBO

3aCTOCOBYE ISl TOCATHEHHSI CBOET MApKETUHIOBOI METH Ha I[IIbOBOMY
PHUHKY.

JLLA. Mopo3z, H.L.
Yyxpaii [7, ¢. 16]

Kommieke mapkeTHHry — 1ie Habip 3aco0iB MapKEeTHUHTY, CYKYIHICTb
SKUX MIiAIPUEMCTBO BUKOPHCTOBYE JUIS BIUIMBY Ha IUTBOBUIM PHHOK,
MalO4y¥ Ha METI JOMOTTHCS OaKaHOTO pearyBaHHs 3 HOTo OOKY

O.C. CenumuH,
O.B. Kpusemiko
[9, c. 35]

Komrmuiekc MapKeTHHTY — CYKYITHICTh MapKETHHTOBUX 3aC00iB, IEBHA
CTPYKTypa SKUX 3a0e31edye JOCSITHEHHS TOCTaBICHOI METH Ta
BUPIIICHHS] MAPKETUHTOBUX 3aBJIaHb.

C. C. I'apkaBeHKO

Kommiiekc MapKeTHHTYy — Il CYKYNHICTh MapKETUHTOBHX 3aco0iB

[2] (ToBap, IIiHa, PO3MOMALI, TPOCYBaHHS), II€BHA CTPYKTypa SKHX
3a0e3reuye  JOCATHEHHs  IOCTABIEHOI METH Ta  BHPILICHHS
MapKETHHTOBUX 3aB/IaHb.
10.€. Tletpyns, Komriekc  MapkeTHHTy — II€  CYKYIHICTh  MapKETHHTOBHX
B.I1O. Iletpyns IHCTPYMEHTIB 1 METO/IIB, 110 BUKOPHCTOBYIOTHCS MiAMPUEMCTBOM JIJIs
[8, c. 20] JOCSITHEHHS IOr0 PUHKOBHX IIUJICH.
IMpuiiHsSTO aHami3yBaTH BU3HAYCHHS KJIACHYHOTO KOMILIEKCY MAapKETHHTY Ta

NPUCTOCOBYBAaTH MOTO KOMIOHEHTH UIsi IM(poBHX KaHamiB. KoMIulekc MapKeTHHTY B
COLIIAIbHUX Mepexax MOXHa Je(iHIIOBATU SIK CTPYKTYpPY MapKETUHTOBUX 1HCTPYMEHTIB, SIKi
BUKOPUCTOBYIOThCS JIJIsi (DOpMYyBaHHSI TPEACTABJICHHS MPOAYKTY KOMIIaHii B COIIaIbHUX
Mepexkax Ta 0e3MmocepeHbO UTHOBOI AISUILHOCTI OpeH1y B IH(PPOBOMY CEPETOBHIIII.

[Iporiec popMyBaHHSI MOHATTS «MAapKETHHTOBOTO MIKCY» po3mnouaro 1me y 1948 p., ko
Jx. Kamniton (J. Culliton) BuciOBUBCS, 110 pillIeHHS B MapKETUHTY MOBHHHI BU3HAYaTUCS
neBHUM «perientom». Lo igeto H. bopaern (N. Borden) y 1950-x pp. imeHtudikysaB y
mojens “marketing mix”, sika BKJItOYaJsia IJIaHyBaHHS MPOJYKTY, IIIHOYTBOPEHHS, OpEHIMHT,
KaHaJIM AUCTpUOYINi, 0OCOOMCTI Mpoaaxi, pekjama, MPOCYBaHHS, YMAaKOBKa, JEMOHCTpaIlii,
oOciyropyBaHHs, (i3W4HI SKOCTi, MOWIYK (akTiB Ta iX aHami3 — BChOro 12 ereMeHTIB.
[Tizaime y 1960-x JIx. Makkapti (J. McCarthy) tpancopmye 11i €IeMEHTH y KJIACUKY
MapKeTUHTY — Mozenb «4P»: product — ToBap, price — 1iHa, place — quctpulyis, promotion —
POCYBaHHS.

EBoJIOIiI0 KITACHYHOTO KOMIUIEKCY MAapKETHHTY MOXHA OXapaKTepH3yBaTH IOSBOIO
TaKUX KOHIENIiH, K «7P», «4C», «4A» Ta iH. XPOHOJIOTIIO MOSBA OCHOBHUX KOHIICIIIIIH
MOKa3aHo Ha puc. 1.
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12 enemenTin KoHIeniis «7P» ‘ KOHIENis «4Ax»

i 9 =
0. OTJIAKAH ‘ LIELU_[F)I/]J:JI; A. LLIPOMHIK I. MAXPOBA
2005 p.  goHUeNUis e-MAPKETHHTY 2005 p. A.E. 0 2004p. «4D 2003 p.  rymamicTHuna
2P+2C+38S | koHuenuia «SIVA» BORLSHAI = KoHUenuia «4E»

Puc. 1. EBomnrorist KTaCMYHOT KOHIIETIIIT KOMITJIEKCY MapKETHUHTY «4P»
Horcepeno: cqpopmosano asmopamu na ocnosi [1; 4; 10]
Fig. 1. Evolution of the classic concept of the “4P” marketing complex

[Tepmmmu moudikamisMu  yctanieHoi konunemrmii k. Makkapti Oyno momgaBaHHS
pi3Hux P-enemeHTiB 11s amanTanii MapKeTHHTY 10 Oi3Hec-cepenoBuina. Tak copmyBanacs
IIMPOKOBIAOMa KOHIEMIiss «7Py», siky 3ampomonyBanu BueHi b. bymc (B. Booms) ta JIx.
bituep (J. Bitner) 1y puHKY MOCIYT, JOMOBHUBIIY 0a30Bi CKJIQJOBI TAKUMU KOMIIOHECHTAMU:
people — mroau (mepconan), physical evidence — ¢isuuHe Ta MaTepianbHe BTIJICHHS, Process —
npoiiec.

b. Jlorep6opn (B. Lauterborn) y 1990 p. po3pobus konmemniito «4C», sika mooyaoBaHa
Ha MepeHeceHHl (POoKycy MapKeTHHTY 3 TOBapy Ha ClokuBada: consumer needs and wants —
OakaHHS Ta TMOTpeOM CIOXKMBaya, consumer cost — BUTpPATH CIIOXHWBayda, convenience —
3py4HicTh MpUaAOaHHs, communication — komyHikaiis. B kinmi XX ct. JIx. et (J. Sheth) ta
P. Cicomia (R. Sisodia) chopmyBanu konmemmito «4Ax»: acceptability — TpHAHATHICTS,
affordability — cnpomosHicTs, availability — HasiBHiCTB, awareness — 0013HAHICTb.

VY 2003 p. T. MaxpoBa cTBopuia KoHIENIi0 «4E», ska 3amymyBanacs ik CBOTO POy
HanOymoBa Haj KoHIeniiero «4Py». Kommonentu: ethics — etnka mapkeTunry, ethetics —
€CTEeTUKAa MapKeTHUHTYy, emotions — eMOIlli CIOoXKHBadyiB, eternity — BIAJAaHICTh, TOMY IIFO
MOJIeNb 11I€ Ha3uBalOTh ryMaHicTHuHOW0. Y 2004 p. A. IlIpoMHIK 3anpONOHYBaB KOHIICTILIIIO
«4Dy, sika MICTUTB Taki CKJIaNOBI: strategic design — crpareriuauii au3aiiH, differentiation —
mudepenmianig, data base management —  ynpaBiaiHHS 0a3010 JaHUX KIi€HTIB, direct
marketing — mpsiMuii MapKETHHT.

U.C. e (Ch.S. Dev) ta JI.E. lllynen (D.E. Schultz) y 2005 p. BU3HAYMUIN KOHIIEMITIO
«SIVA», moegHaBim Taki MOHATTS: solution — pimenHs, information — iHdopmartis, value —
IiHHICTB, access — JocTym. Y mpomy xk pomi O. Ornakan (O. Otlacan) iHimitoBana KOHIEMIIO
€JICKTPOHHOTO MAapKeTHHTY, sIKa BKJIOYa€E eJIeMEHTH: personalization — mepcoHasizarlis,
privaCy — mnpuBaTHICTB, customer service — OOCIYroByBaHHs KJII€HTIB, community —
CIIJIBHOTA, Site — caliT, security — Oe3neka, sales promotion — CTUMYJTFOBaHHS TIPOJIAXKIB.

[IpoananizyBaBIM CyTHICTh BUIIE 3a3HAUYCHUX KOHIICTIII, MOXHA 3ayBa)XXUTH, IO TXHI
€JICMEHTH TI€I0 YW IHIIOK MIPOI0 CHCTEMATH3YIOTHhCS Yy 4 OCHOBHI KaTeropii: MpoJyKTOBa
NOJIITHKA, I[IHOBA MOJIITHKA, MOJITHKA PO3MOIUTY Ta MOJiTHKA mpocyBaHHs. L1006 oOpatu
KOHIICTIIi, HA OCHOBI AKHUX (POPMYETHCSA KOMIUIEKC MApKETHHTY B COIIAJIbHUX MeEpekax,
Hacamrepes] MOTPIOHO BU3HAYHMTH, SIKOIO € TMOBEMIHKA CIOXKHBAada y LbOMY HH(PPOBOMY
ka"ayi. OCHOBHI 11 XapaKTepUCTUKH:

- MOIH(OPMOBAHICTh — Mepe]] MOKYNKOI CHOXHBau IIyKae iH(OpMaIliio, Ky 3HAHTH
JTy’Ke JIETKO, ajpKe 11 B MEpeki BAOCTalb. ToMy KOMIaHIsIM HEOOX1THO CBIM MPOAYKT OMHUCATH
YiTKO, 3pO3YMIIO Ta MPO30po, 1100 HE BUHUKAIO J0JATKOBUX 3alUTaHb. SIKIIO IIbOTO HE
3pOoOUTH OJTHE TIAMPUEMCTBO, TO 3aBXKIU OyJie 1HIIE, IKE BPaxye BC1 aCIEKTH,

- BUOArMBiCTh — 1151 XapaKTepUCTHKA MOB’s3aHa TICHO 3 MOIH()OPMOBAHICTIO, TOMY IO
dakTy HasBHOCTI 1H(OpMAaIi HEIOCTaTHLO, BOHA MOBMHHA OJApa3y JaTH BiJIOBiJI Ha BCi
MOXJIMBI TNHUTaHHS. TakoXX CHOXHBady TMOTPIOCH TNEpPCOHANI30BaHUM MmiaXin, 11100
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MPOCIIIKOBYBAJIaCh MOTO IIHHICTH JIJIs KOMITaHI1;

- piBeHb JIOBipH — IJs 3a0€3MeUeHHS SAKHAMOLIBIIO! JOBIPU CIIOXKHMBAYa Yy COI[IaIbHUX
Mepekax 0 MPOAYKTY Ta KOMIIaHIi 3arajioM HEOOXiTHO MPO30pO HagaBaTH yCIO MOTPiOHY
iH(pOopMallito PO TOBap, YMOBH JiSUTBHOCTI, IIIHHOCTI Ta MO3UIII0 OpeHy;

- MAXiT 70 MOTped — CydyacHOMY CHOKMBAdy MPOAYKT IMOTPIOEH HE MPOCTO s
3a0e3neueHHsT 3a/l0BOJICHHS, HOMY MOTpiOHE BHpIIIEHHS WHOTO He3anoBosieHOCTi. Tomy
KOMITaHIsIM HEe0OXiTHO (OpMyBaTH YHIKAJIbHI TOPTOBi MPOIO3HUIIii Ta MOJaBaTH 1HPOPMAIIIFO
PO TOBAp YM MOCIYTY B KOHTEKCTI IbOTO PIIICHHS;

- BIUIMBOBICTh — IM(POBHI CIOXHBAa4 HE TIPOCTO KOPUCTYETHCS TMPOIYKTOM, a
MOLIMPIOE B MEPEXKi CBOIO TYMKY IPO HBOTO, TIPO CEPBIC Ta 1HIII AeTali, SKi CYyIPOBOKYBAJIH
nokynky. ®i10ek Mae BIaCTHBICTh «capadaHHOTO pajlio» Ta MIBUIKO MOIITHUPIOETHCS;

- IMITyJIbCUBHICTh — 1HOAI MOTpeba U(POBOro CroxkuBada (GOPMYEThCS i BIUIUBOM
nyOmikarii, pekigamMu B Mepexi. He BCl IHTEpHET-TIOKYNKH € YCBIIOMJICHUMH Ta
POYMaHUMU;

- 0araToKaHaJIbHICTh — BEJIMKA KIJIBKICTh KOHTAaKTHHUX TOYOK, 4Yepe3 SKI MOKYIMII
MOXYTh B3a€MOJISTH 3 MiANPHEMCTBAMHU: coliaibHI Mepexi, email, Google My Business,
dbopma 3BOPOTHOTO 3B’SI3KY Ha CalTi TOIIO. TOMYy B COIIMEpEKax MOTPIOHO MO3HUIIOHYBATH
OPOAYKT TaKUM YHMHOM, 100 HE BUHUKAIIO MOTPEOM MOIIyKy iHQopMmarii 3a ITOTMOMOTOI0
IHIIAX KaHAaIIB;

- HIHHOCTI — BaXXJIMBE 3aBJaHHS LU(POBOrO MApKETUHTY MOJSATae B TOMY, 1100 OyTu
aKTyaJbHUM 1 MaTH MOXJIMBICTh MPOJEMOHCTPYBATH YITKY I[IHHICTH Uil criokuBada. [lle
OJTHUM B@XJIMBHM acCIEeKTOM € Te, IO Ha CHOXHBaudiB y COIaJbHUX Mepexax 4YacTo
BIUTMBAIOTH APY3i Ta JIIOJH, 32 SKUMH BOHU CTEXKATh;

- CTAJIICTh — KJIIEHTH Bce OuIblIe XOYyTh 3HATH €TUYHY MO3MIII0 KOMIaHIH, iX
€KOJIOTIYHY Ta COIllaJbHY BiMOBIATBHICTh, CTIHKICTh MPOAYKTIB, K1 BOHU MPOMOHYIOTh.

BpaxoBytoun CyTHICTh  DPI3HOMAHITHMX  KOHIEMIH KOMIUIEKCY  MapKETHHTY,
XapaKTEPUCTHKY TIOBEIAIHKHU I (PPOBOTO CIIOKMBAYa, IUHAMIKY PO3BHTKY epy MapKeTHHTY 4.0
Ui (hOpMYBaHHS KOMILUIEKCY ITU(GPOBOT0 MAapKETHHTY y COLIaIbHUX Mepexax Oyno oOpaHo
3a OCHOBY KoHIemii «4Py» (3abe3nedye KOMIUIEKC BUPOOHHKA, OKYC HA MPOAYKTi), «4Cx»
(3a0e3meuye (okyc Ha crnoxuBady) Ta «SIVA» (BiAmoBigae XapakTepUCTHKaM IU(PPOBOTO
criokuBaHHs). [TopiBHSHHS €JI€eMEHTIB X KOHIICTIIiH BimoOpaxeHo y Tadur. 2.

Tabnuys 2
ITopiBHSIHHA eJieMeHTiB KOHUeNUiii KoMIJIeKkcy MapKeTHHTY «4P», «4Cy» Tta «SIVA»
Table 2
Comparison of elements of the concepts of the marketing complex “4P”, “4C” and

“SIVA”

Konnenumis «4P» | Konuenuis «4C» | Konnenuis «SIVA»

Kareropis: mpoaykt

KOHIIEHTpAIlis  HAa  TOBapi, | KOHIICHTpAIlisl Ha | MPOAYKT - HalKpaile
HEOOXITHOCTI HWoro peamizaiii, | OakaHHAX Ta TMOTpebax | pileHHsS Uil 3aJ0BOJICHHS
a TaKOX SIKOCTI, BIACTUBOCTSX, | CIIOXKUBAYa, JHOCTIDKCHHS | OTpedr  Ta  BHUPIMICHHS

mporeci  BUPOOHMIITBA  JJIA | Ta JAeTali3allis moTped Ta | MOMIIMBUX MPOOIIeM
3a0e3neueHHs noTpedu BUMOT

Kareropis: 1ina
KiHIIeBa IliHa (OPMYETHCS, | BPAaXOBYIOThCSI HE JIMILIE | Iependayae ¢dbopmyBaHHs
BPaxOBYIOUM  BHUTPATH  Ha | BUTPATH MIANPHEMCTBA, a | MIHHOCTI JUIsl  CIIOKMBaya,
BUPOOHHUIITBO, MOXJIMBI | i BUTPATH CIIOKMBaya Ha | OajJjaHC MK BUTpaTaMH Ha

TYpTOBI 4M PO3ApiOHI BUTPATH,
MO3UI[IOHYBaHHS, 3HUKKH 1 T.1I.

pUAOAHHS TPOIYKTY

KYIIBJIIO Ta CHOXXHUBaHHS Ta
BUTOJIaMU BiJ] POIYKTY
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IIpoooeoicenus maobn. 2

Kareropis: po3noain

dbopmyBaHHS TepeMilieHHs | mepeadadae  BpaxyBaHHS | (YHKIIOHAJbHA JOCTYITHICTh
NOPOAYKTY BiJl BUPOOHHKA 0 | 3pYYHOCTI npua0aHHs | MPOAYKTY  JUIS  MOKYIISA
KIHIIEBOTO CITO’KMBaYa MPOJIYKTY Ta MiHIMabHI | (BpaxOBYHOUH IIBUIKICTh
3yCHJUIS, SIKI HEOOXITHO | mpollecy  HOKYIKH, — dYac
JIOKJIACTH CIIOKUBAvy JJIS | OUIKyBaHHS TOIIIO)

31IHCHEHHS TOKYTIKH

Kareropis: mpocyBaHHs

roJOBHA IIiJIb TPOCYBaHHA: | OOMiH iH(oOpMali€lo Ui | aKLEHT He Oe31ocepeIHbO Ha
CTUMYJIFOBaHHsSI  TIOMUTY Ha | 00I3HAHOCTI  CIIOKMBaya | MpoJaXkax, a TOBIJOMIICHHI

IPOAYKIIiIO PO IPOAYKT iHpopMalii crnoXuBauy IMpo
MPOJIYKT, HWOTO IIIHHICTh Ta
JOCTYIHICTH

Horcepeno: cpopmosano asmopamu

Konnenmito «4P» MokHa BBaXaTH «KOMIUJIEKCOM BHUPOOHHKA», OCKUIBKH BOHA
CIpsSIMOBaHA Ha JOCATHEHHS IJIeH MiANpUEMCTBA, PO3POOKY, YIOCKOHAIEHHS Ta MPOAaX
TOBapy i 3a0e3nedeHHs Bu3HaueHux nuten. Konmenii «4Cy» ta «SIVA» Oynu po3pobiieHi
IiJ BIJIMBOM PO3BUTKY Ta MOMYJSPHOCTI MAapKETUHIY CIOKMBAayda, 3MIIIEHHI aKIEHTIB 3
NOTpedn MpOoJaTH TOBAp, TOMY BOHHM XapaKTEPU3YIOTh «KOMIUIEKC CHOXHBAada», CIPHUSIIOTH
aKyMYJIALi KOPUCHOCTI JUIsI TOKYIILIB.

3 TOYKM 30pYy pe3yJbTaTUBHOCTI MApKETUHTY JUIS IMIJNPUEMCTBA HANHOUIBII
epeKTUBHIM Oy/ie KOMOIHOBaHUI MapKETHUHT Y MeXaxX MOE€THAHHS «KOMIUIEKCY CIOXHBAYa»
JUIS CTBOPEHHS I[IHHOCTEH Ta BHUPIIICHHS MpoOJeM IIJIbOBOI ayauTOpli 1 «KOMILIEKCY
BUPOOHMKA» JJIs1 CTBOPEHHS SAKICHOTO MPONYKTY — KoOHUeHmid «4P», «4C» ta «SIVA».
B3aeMOBIIIMB 3a3HaYeHUX KOHIICTIIIN BiTOOpakeHO Ha pucC. 2.

( CIIOXHUBAY ) < BHPOBHHK )

! !

Konuenuis «SIVA» Konnenuis «4Cx» Konuenuis «4P» ﬂ\

. / Consumer wants ‘\\ Py Y

Solution — pimenHs +———p and needs — GaxaHHs ——— Product — ToBap ¢
- \ e N /

i \_Ta norpedn cnoxupaua i

~ e B o N

S g / Consumer cost — e r : : \

Value — uinHicts 4k Price — mina
,,f \_  BHTpATH CIIO}KHBaua i - /

Access — . : . P \
. 9 Convenience — .
HAABHICTh TOBAPY HA PHHKY S . S Place — micue
\ e . p 3pyUHIiCTh NpHADAHHS e S
b Ta HOT'O }_ll)C'l'yIIH]CTI: // N 7 g B
. ~
v T A, e .
/ 3 : ; g / Communication Promotion
i Information — iHdopmanis A————o% p .
9 P N KOMYHiKais Py npocysanas

Puc. 2. B3aeMOBIIJTUB KOHIICTIIIIH KOMIUJIEKCY MapKETUHTY «4P», «4C» ta «SIVA»
Iicepeno: cghopmosaro aemopamu
Fig. 2. Interaction of the concepts of the marketing complex “4P”, “4C” and “SIVA”

OkpiM BH3HAYEHHS KOHIEMIIIN, 1J1 MOOYIOBH KOMIUIEKCY MAapKETHUHTY B COIlaIbHUX
MepeKax BAKIMBE 3HAYCHHS Ma€ THI MiJIPUEMCTBA, s SKOTO BiH PO3pPOOISIETHCS.
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XapakTepHi 0COOIUBOCTI AiSTTLHOCTI MATHMX MIAMPUEMCTB y IUPPOBOMY CEPEIOBHIIIL:

- 4aCTO 3aCHOBAaHI MOJOAUMH MiJMPHEMISIMH, SIKIi He O0axaroTh IOTPUMYBATHCS
TPaAMIIIHHUX TPABIII BeJICHHsI O13HECY;,

- IHHOBAIII{{HI Ta CXWJIBbHI IO PU3UKIB;

- BUKOPHCTOBYIOTh OHJIAWH-MApKETHHI SK OJWH 3 OCHOBHHX KaHAIIB 3allydeHHS
[IJThOBOI Ay TUTOPIT;

- MarOTh PiBHI MOXJIMBOCTI 3 1HITUMH MIIMPUEMCTBAMHU — CEPETHIMH Ta BEIUKUMHU;

- ONITUMI3YIOTh MapKETUHTOBI OI0/KETH, 301IbIIyI0uM BKIageHHs B SMM (MapKeTHHT
y COLIIAJIbHUX Mepexkax).

[IpoBiBiIM JOCHTIKEHHS KOHIIETILIH KOMITJIEKCY MapKETHHTY 3arajioM 1 BUOpaHux «4Py,
«C» T1a «SIVAy, anami3z mudpoBOro CrokuBaya Ta MISUTBHOCTI MajduX MIIMPHEMCTB Y
CepeIOBUILI COLlIATBHUX MEPEXk, BAPTO CPOPMYBATH XapaKTEPUCTHKY KaTeTOpiH.

[MpomykToBa MOJITHKA — MPEACTABICHHS MPOIYKTY SK HAWKpamie pilieHHs s
cnoxwuBava. [Ipogykt Moxxe OyTu Ik MaTepiaIbHUM (TOBap), TaK i HeMaTepialbHUM (TIOCIIYTH,
udpoBi Marepiaian), CTBOPEHUN BIAMOBIAHOL SIKOCTI, 100 3a0€3MEUNUTH JIOSUTHHICTh KITIEHTA
Ta Horo moBepHeHHS. Jlo 1€l KaTeropii BXOIATh Taki €JIEMEHTH: KOHTEHT, PIIICHHS,
ACOPTUMEHT, SIKICTh TMPOAYKTY Ta CEpPBICY, YMaKOBKa, TWU3aiH, CYIYTHI TOBApH/TOCIYTH.
Oco0nuBICTIO 1i€i TOMITUKA € TPUIUICHHS YyBaru Bi3yaJbHOMY BUTJISIAY, OCKUIBKH Yy
COIIATbHUX Mepekax 300pakeHHs — MepIie, 0 0aYuTh CIIOKHUBAY.

L{inoBa momiTHKa BioOpa’kae BapTicTh, SIKY MOBHHEH 3aIUIATUTH KIIEHT, 1100 OTpUMATH
Ta KOPUCTYBATHCS TMPOJYKTOM, BKJIIOYAIOYM OIUIATy JOCTaBKM TOBapy MOINITOBUMH
ciyxOamu. Bkiiodyae Taki eneMEeHTH: IIIHOBI CTpaTterii, BapTiCTh, BUTPATH, YMOBH OILIATH,
IIIHOB1 0ap’e€pH, 3HIKKH, KomreHcallii. JIJiss KopucTyBadiB cOIMepek BaXKJIIMBO MaTH JIEKIIbKa
BapiaHTIB OIuIaTé (micisuiata 9u OE3roTiBKOBA), SIKI MEBHUM YWHOM MOXYTh I'apaHTyBaTH
OTPUMAaHHSI OYiKYBaHOTO TPOIYKTY, a TaKOXX MOXKIHUBICTH HOTO TOBEPHEHHS, SKIIO BiH
HEHAJIEJKHOI SIKOCTI, BKIIIOYAI0YX KOMIICHCAL[II0 KOIITIB.,

[MoniTrka pO3MOITY XapaKTepH3ye Je KYIye CIOXHBAY Ta SIKHM YHHOM OTPUMYE
npuadanuil npoaykT. BoHa MICTHTH OCHOBHI 3 eleMeHTH: LUTbOBI coumepexi (Instagram,
Facebook, LinkedIn i T.1.) — 3aiexxHo Bijg Hilll; KaHAJIA PO3MOIIITY — HanpsMy 3 oQilliiHOi
CTOPIHKH, Yepe3 CTOPIHKH PO3ApiOHUX MPOMABIIB; YMOBU IOCTABKH — SIKHMH ITOIITOBUMH
cy)O0amMu 3IIHCHIOETBCS JOCTaBKa, IMOTpiOHA mepemmuiata 4yl HI Tomo. HeoOximHO
BpaxOBYBaTH, IO IIi €IEMEHTH MMOBHHHI 3a0€3M€UYNTH (PYHKLIOHATBHY JOCTYIHICTD MIPOAYKTY
JUTA KJTIEHTA.

[onmiThka mpocyBaHHsI CIpsSMOBaHA Ha 3a0e3MEUYeHHs CHOXHBaya yci€ro iHpopMarlio
JUTSL TPUHHSATTS PillieHHS TTpo MOKyMnKy. Bona Bkitodae taki enemedT: PR (3MI Tex aktuBHO
MIPOCYBAIOTh CTOPIHKMA Y COIIAJBHUX Mepexax), crmiBmpars (S Kojuraboparii 3 1HITUMU
CTOpiHKamMM OpeHiB, TaK 1 CHIBOpali 3 JijgepaMu AYMOK, iH(IIyeHcepamu), TapreroBaHa
peKJiaMa, CTUMYJIOBaHHS 30yTy, NpSAMHH MapKETUHT (4Yepe3 MPOIO3WIli y IPUBATHI
MOBIIOMJICHHS. YM 4Yepe3 KOMEHTapi 0 MyOuikaiiii), 3BOPOTHHH 3B’A30K (pearyBaHHsA Ha
BIJITYKH, 3BEPHEHHSI CTIO’KHMBAYiB TOIIIO).

XapaKkTepUCTUKY BUILE HABEJACHUX KAaTEropiil 3BeIEHO Y CXeMy KOMILUIEKCY H(pPOBOro
MapKETUHTY B COIIMEPEkKax, Ky MOIaHO Ha pUC. 3.
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Puc. 3. Cxema komIiekcy uppoBOro MapKeTUHTY B COIIMEPEKax JUIsd MAJIOro Oi3HeCy
Ilicepeno: cghopmosano asmopamu
Fig. 3. Scheme of the complex of digital marketing in social networks for small business

[Ticns BU3HA4YCHHS CTPYKTYPH KOMIUIEKCY MApPKETHHTY B COIIAIbHUX Mepexkax
HEOOXITHO PO3YMITH OCOOJUBOCTI HOTO PO3POOKH, SKA, BPaXOBYIOUHM CBOEPITHICTH MajiOTO
0i3Hecy, BKIIIOYA€E TaKi €TaIu:

1. BuznadeHHs miieid Ta oOMEXEHb NiIsUTBHOCTI Oi3HECY B COIlialbHUX Mepexkax, ado
ajanraiis pasime chopMoBaHUX (A1 OQIIaliH TiAMPUEMHUIITBA).

2. BusnaueHHs Ta aHaii3z morpe0 Ta mobaxkaHp IIbOBOI ayauTopii. ToBap um mociyra,
Kl CTBOPIOE€/HAa€ KOMIAHis TOBHUHHI MAaKCUMaJbHO BIJINOBIIATH OYIKYBaHHSIM Ta
3aJI0BOJILHATHU KITIEHTA.

3. AHaJli3 pUHKY Ta KOHKYPEHTIB y COIliaIbHUX MEpPEKax.

4. CTBOpeHHsI TOBapy YM MOCIYTH, a00 X NMPHUCTOCYBAHHS HAasBHUX [0 MiSJIBHOCTI B
COIlIaTbHUX MEpPEekKax.

5. Bu3HaueHHs WIIBOBUX Ta PENEBAHTHUX COIIAIBHUX MEpPeX IS MisUIbHOCTI Ta
moOy0Ba KaHaJIB PO3MOALTY, GOPMYITIOIYH YMOBU JOCTABKH.

6. Po3poOka KoHLEMNIIiT MpOCyBaHHS.

7. ®opMyBaHHS I[IHOBOT MOJITHKH, BpaXOBYIOUYH BIUIMB MOTIEPEIHIX €TaIliB.

8. Peauizarlisi KOMIIJIEKCY MapKETHHTY.

9. KoHTposib Ta oIliHKa peaizailii CKIaJOBUX KOMIUIEKCY HH(PPOBOTO MapKETUHTY
BIJIITOBIAHO 10 3aIUIAHOBAHOTO.

10. Tlepermnsa Ta pegaryBaHHs KOMIUIEKCY Yepe3 MEBHUN YaCOBHM MPOMIXKOK.

TakuM uuHOM, PO3pOOKa KOMIUIEKCY MapKETHHTY B COILIAIbHUX MEpekKax I03BOJIsE
OpraHi30oBYBAaTH [iSUIBHICTh MaJIOTO TMIANPUEMHUIITBA JI€BINIE Ta pe3yIbTaTUBHIIIE,
(GoKyCylounuCh Ha TIOBHOIIIHHOMY MIANPHEMHUNTBI Yy LbOMY IIHMPPOBOMY pecypci,
BIZIKUIAI0UH YIIEPEIKSHHS ITPO COIMEPEXKi K «IIe OMH MApPKETUHTOBUI KaHAI».

BucHoBku. KoMIiekec MapKeTHHTY € OJTHUM 13 (pyHIaMEHTaIbHUX MOHITH MAPKETUHTY,
o 3abe3nedye JOCSITHEHHS BCTAHOBIICHHMX IMANMPUEMCTBOM IIIei. B emoxy mimkuranmizarii
0i3HeCy HENOCTaTHbO TUIBKM IHTETPYBAaTH COLIaJbHI Mepexki B Iied Habip iHCTPYMEHTIB.
OOmexeHuit eexT TpaauIiitHOT KOHIEMNIi B YMOBaX MHIBUJKOTO PO3BUTKY IM(POBOTO
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CEpeIOBUILA 3yMOBIIIOE PO3POOKY OKPEMOTO KOMILJIEKCY MAapKETHHTY B COLIIaTbHUX MEPEKax
HE TUIBKH JIJISl BEJIMKOTO Oi3HECY, a i MaJoro B TOMY YHCII.

[Tonpu mosiBy Mo (piKOBaHMX KOHIETIIH B KIacUYHOT «4P», )KO/IHA 3 HUX HE MOXE
abCOIIOTHO BUYEPITHO MOKPUTH MApKETUHTOBI (DYHKIII{ B yMOBaxX MOIMYJIsIpU3allil MapKETHHTY
4.0. Pe3ynbTat JOCHIKEHHS CTPYKTYpH KOMILUIEKCY MapKETHHTY, MOPIBHSIHHS KOHIICTIIIIH
MapKETUHTOBOro KoMIuiekcy «4P», «4C» 1a «SIVA», a Takoxx aHalli3 B3a€MOBIUIUBY LIUX
KOHIICTIIII TIOKa3ye, M0 iX TMOEIHAHHS 3a0e3nedye IOTY)KHY OCHOBY JUIsl TOOYIOBH
MapKeTUHTOBOi cTparerii (yHKI[IOHYBaHHS B COLIAJbHUX MeEpeXax, 30Kpema Ui
MOKpaIaHHs B3aeMOJIii BUPOOHMK-CIIOKUBAY;, PO3IIMPEHHS BIUIMBY KOMIMAHIi Ha IUIHOBY
ayauTopito 1 (GopMyBaHHS 3BOPOTHOTO TPOIECY — BIUIMBY CIIOKMBaya Ha MPOLECH
MiPUEMHUIITBA; TOCATHEHHS I1iJIei O13HECYy Ta 3a/10BOJICHHS MOKYIIITIB.

HaykoBa HOBHM3Ha cCTaTTi MOJSAra€ y BHU3HAYEHHI HOBOTIO MIAXOMY 110 (OpMYBaHHS
KOMIUIEKCY MapKeTHHTY, a caMe aJanTailii K1acCu4yHOi KOHIIETIii MapKETUHIOBOTO KOMILIEKCY
JI0 YMOB BeJIeHHsI 0i3HECY B COLIQIbHUX MEpexax JJIsl MaJHUX MiAPUEMCTB.

Teopetnune Ta MpakTUYHE 3HAYEHHSI PE3YJbTATIB JOCHIKEHHS IOJISTae y TOMY, IO
BOHM BHU3HAYaIOTh OCHOBHI €JIEMEHTH, Ha SKi TIOBMHHI 3BEpHYTH YyBary cyO’eKkTH
TOCTIOJIaPIOBAHHS MIPH BEICHHI TISUTBHOCTI Y COLIIAIbBHUX MEpexkKax.

[lepcniekTuBaMH MOAATBIINX PO3POOOK Yy IIbOMY HAIpPsIMi € BHBUEHHS BIUIMBY BUAY
JISIIBHOCTI  CYO’€KTIB  MIANPUEMHHUIITBA Ha (OpPMyBaHHA KOMIUIEKCY MApKETHHTY Yy
coLMepekax sl KOHKPETHUX HIIl PHHKY.
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Anoranisi. CTaTTs po3KpUBae pe3yabTaTH JTOCTIIKCHHS YUHHUKIB BIUIMBY Ha PUHOK TOCITYT
JIbBiBCHKOI 00J1acTi B mepiod maHaeMii. AKTyaIbHICTh JOCTIKCHHS PUHKY ITOCIYT 3YMOBJICHE THM,
mo BiH 3a0e3neuye 30alaHCOBAHICTH BiATBOPIOBAILHOTO MPOIECY, MIO BIAIMOBIA€ SKOCTI JKHTTS
IIUISIXOM 33JIOBOJICHHSI PI3HOMaHITHUX IMOTpeO HACEICHHs: B CTpaxyBaHHI, OaHKIBCHKiM crpaBi Ta
TYPUCTHYHUX IOCIYyrax Ta iH. MeTolo JaHoi CTAaTTi € BUBYCHHS Ta JOCIIKEHHS BIUIMBY YNHHUKIB Ha
PO3BHUTOK PHHKY IMOCIYr B CyYaCHHX yMOBax Ta OOIPYHTYBaHHS IEPCIEKTHB HOTO PO3BUTKY Ha
MaiiOyTHi 1Ba poku. B mponeci BukoHaHHS! poOOTH 3aCTOCOBAHO Pi3Hi 3arajlbHOHAYKOBI Ta CreLiaIbHi
METOJM JOCHI/PKEHHs. [HIYKTHBHUWIA, JEIMyKTUBHUN METOJM BHKOPHCTAHO JIJISi TIPOBEJCHHS
JIOCITI/DKEHHST 00CSry peali3oBaHUX IOCHYyr. 3a JO0MOMOI0I0 €KOHOMIYHOIO aHajli3y Ta MOPIBHSHHS
3IIHCHEHO aHaNi3yBaHHA pPHHKY Hociayr Ykpainm Ta JIpBiBchkoi oOmnacti. I'padiunmii meron
BUKOPHUCTAHO TSI HAOYHOTO MIPOTHO3HUX ITOKA3HUKIB 3MiHU 00CSTY pealli3oBaHHX MOciyr JIbBiBCHKOT
obmacti. J[ns TeopeTHUHWX y3arajibHEHb 1 (OPMYBaHHS BHCHOBKIB BHKOPHUCTaHO a0CTPaKTHO-
JoriuHMi MeToA. Y cTarTi OOIPYHTOBAaHO OUHAMIKy 3arajlbHUX OOCATiB BHPOOHMLTBA IOCIYT B
VYxpaini B 2017-2020 pp. Ta BcTaHOBJIECHO, L0 HalBUIIMKA iX piBeHb cmocTepirascs y 2019 p.
JocnimkeHo auHaMIiKy 00CsriB peanizoBaHux mociayr y JIbBiBcbkoi o00iacti. BcraHoBieHo, 1o
3araioM oOcsar peanizoBaHux mociayr y 2021 pp. mopiBHsiHO 3 2020 p. 3pic Ha 41%, a oOcsr
pearizoBaHUX TOCIYr HacelneHHO Ha — 55%. JlocmimkeHO Ta ONMMCaHO YWHHUKK 30BHINTHBOTO Ta
BHYTPIITHBOTO XapakTepy, sIKi BIUIMBAIOTh HAa PO3BUTOK/TAIbMYBAaHHS PHHKY IOCTYr YKpaiHH Ta
JIbBiBCHKOI 00JiacTi. 3MIHCHEHO MPOTHO3YBaHHS PO3BUTKY PHMHKY mociyr JIbBiBchbkoi oOjacti. Ha
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